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1 3 45
1
2
X, 1=1,2,...n 1 2 3....
y
y=a X +axXy +agxg +....+tapX,, where ag+ap tag+...+ap =1
g ,1=123,...,n , X, 1=1,23,...,n
y 100 A B C D E
a
20 1
1
( )
N1 50 58
N2 60 71
N3 30 36
N4 45 31
N5 80 30
N6 85 35
N7 84 36
N8 70 37
N9 75 35
N10 50 33
N11 65 53
N12 95 48
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N13 90 29
N14 125 59
N15 72 65
N16 86 41
N17 48 42
N18 40 31
N19 42 34
N20 41 37
35 2
2
20
100
35
20
35
3
(
100 10000 100
90 100 90
80 90 80
70 80 70
60 70 60
50 60 50
40 50 40
30 40 30
10 30 20
0 10 10
15

100
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251



252

50

4
( )

0 15 0

15 20 40

20 27 50

27 33 90

33 45 70

45 100 10

4 27 45 27 33
A
58 50
20 4 10
5
5
()
N1 50 20 10
N2 60 100 10
N3 30 20 70
N4 45 35 90
N5 80 100 90
N6 85 20 70
N7 84 100 70
N8 70 100 70
N9 75 35 70
N10 50 35 90
N11 65 20 50
N12 95 20 50
N13 90 20 90
N14 125 20 10
N15 72 20 10
N16 86 20 70
N17 48 100 50
N18 40 100 90
N19 42 100 90
N20 41 100 70
05 01 04
+0.1% +0.4*

y=0.5%*
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y
)
N1 25 2 31
N2 30 10 4 44
N3 15 2 28 45
N4 22.5 3.5 36 62
N5 40 10 36 86
N6 42.5 2 28 72
N7 42 10 28 80
N8 35 10 28 73
N9 37.5 3.5 28 69
N10 25 3.5 36 64
N11 32.5 2 20 54
N12 47.5 2 20 69
N13 45 2 36 83
N14 62.5 2 68
N15 36 2 42
N16 43 2 28 73
N17 24 10 20 54
N18 20 10 36 66
N19 21 10 36 61
N20 20.5 10 28 58
85~100 A 75~84 B 7
7

A 85 100

B 75 85

C 65 75

D 50 65

E 0 50

7 11
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11

A 1 A 3 A 5 A 4

B 2 B 5 B 3 B 4

C 8 C 10 C 4 C 3

D > D 2 D 4 D 4

E 4 E 0 E 4 E 5

12
12
12
12

N1 E D E E not equal
N2 E C E E not equal
N3 E C E E not equal
N4 D C D C not equal
N5 A A A A equal

N6 C B B B not equal
N7 B A A A not equal
N8 C B A B not equal
N9 C B B A not equal
N10 D C C C not equal
N11 D C D E not equal
N12 C B B C not equal
N13 B A A A not equal
N14 C C C B not equal
N15 E D E E not equal
N16 C B A B not equal
N17 D C D D not equal
N18 C C C D not equal
N19 C C C D not equal
N20 D C D D not equal
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A B C D E

10281 1997
100 0
8
30 40 50 60 70 80 90 100
100
10 O
12 13 14 15 16
100
0
13
8 100
7 90
6 80
5 70
4 60
3 50
2 40
1 30
14
100
40
15
() ()
900 1000 100
700 899 80
500 699 60
200 499 40
199 10

173675

80 50
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16
() ()
1001 10000 100
900 1000 80
700 899 60
500 699 50
200 499 40
200 10
02 03 01 04
y =0.2* +0.3* +0.1% +0.4*
10281 5581 1997
14 17
17
Iname | fname |marital_statyyearly_incon| genderftotal_childrg total c| rating
Derry | Jeanne 100 50 100 1 0 45
Gutierrefl Maya 40 40 100 3 30 48
Damstrg Robert 40 60 100 3 0 42
Stanz | Darren 40 40 60 4 100 68
Rutledgd Bryan 100 50 100 2 30 57
Marshal| Brenda 40 70 60 3 100 77
Collins| Dianne 40 60 100 1 30 54
Baker | Beverly 40 30 100 2 100 73
Castillo| Pedro 40 40 60 1 30 40
Wyro | Shauna 40 40 100 2 90 72
Bernard| Jose 40 30 60 0 90 61
Wood Lois 40 30 100 1 33
Goldey| Cody 40 50 100 4 39
Arnold| Donna 40 30 60 1 25
17 rating 18
18
Iname [fname [marital_statyyearly_incon| gender total _childrg total c| rating
Derry |Jeanne 100 50 100 1 0 45 E
GutierregzM aya 40 40 100 3 30 48 E
Damstra [Robert 40 60 100 3 0 42 E
Stanz Darren 40 40 60 4 100 68 C
Rutledge[Bryan 100 50 100 2 30 57 D
Marshall |[Brenda 40 70 60 3 100 77 B
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Collins |Dianne 40 60 100 1 30 54 D
Baker [Beverly 40 30 100 2 100 73 C
Castillo |Pedro 40 40 60 1 30 40 E
\Wyro Shauna 40 40 100 2 90 72 C
Bernard [Jose 40 30 60 0 90 61 D
Wood [Lois 40 30 100 1 33 E
Goldey |Cody 40 50 100 4 39 E
Arnold [Donna 40 30 60 1 25 E
14 19 19 5581
A 193 3% B 602
11% A B C D E
19 193 A E
D
1997 10281-5581=4700
1997
19
A 193 39
B 602 119
C 931 179
D 800 14%
E 3055 559
5581 100%
4 A B C D E
A
B
acC
ED
E
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89
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79
84
88
90
85
88
87
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75
85
87
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Business Insight. NO1. Next generation of CRM will take

off soon

Don Peppers & Martha Rogers  (2001) ” - -The
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Arthur M Jughes (2000) “Strategic Database Marketing: The Masterplan for Starting and
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